
How to Create Proposals That Win the Work  

Get your FREE webinar now! 

As a professional web design firm, you are always looking for ways to improve your business. 

And getting your fair share of clients is important. The market is tighter than before. 

According to the latest design poll StatPac, 90% of the design work you’ll go after will require a 

detailed quotation or proposal. Even from your current clients. 

Do you want your proposals to shine over your competitors? 

Proposal writing is a very important task which should be done with the utmost care. That’s why 

creating every proposal to be as persuasive as possible so you will be able to attract the best 

clients. 

Testimonial from a previous participant, Shawn Chadha, Owner of Shawn Web Design, “I’ve been in 

the design business for 15 years and quoted hundreds of projects. Yet, I learned strategies in this 

webinar that are bound to increase my success rate considerably.” 

Did you know that by improving a few key elements in your proposal template you can increase 

your chances of winning the deal by 20%? That’s one more web design project your firm gets 

for every six you quote! 

So why not put all your chances on your side? 

Mindwalk Business Coaching (“Mindwalk”) is a training and coaching firm that helps web 

design firms grow their businesses. Specifically, they help clients do better in the areas of 

marketing, sales, pricing, and operations. 

In this free 75 minute webinar, you’ll learn the 5 simple keys to create proposals that win the 

work. You will be able to produce a winning proposal immediately! 

Reserve your place now since the attendance is limited to only 25 participants. 

Date & Time: September, 29, 2014, 2:00 p.m. – 3:00 p.m. ET 

Click here now for your FREE webinar! 

 

BONUS: If you reserve your place today, you’ll receive an example of an actual winning 

proposal using the strategies taught in the webinar. 

You will also have access to a recording of the webinar for two weeks after the live event. 
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